
Emerging Leaders of Gaming  
G2E Preview 

Presented by: 

Please stand by. 
Webinar will begin at 1:00PM EDT 



Moderator 

Mike Vanaskie – Director of Operations Planning, The Innovation Group 
A dynamic professional who has in-depth experience conducting strategic and financial analysis in a variety of 
industries, Mike is a valuable asset for The Innovation Group. Mike joined the company in April of 2015 and currently 
serves as Director of Operations Planning. Prior to joining the company, Mike worked primarily in the investment 
management industry, where he held a variety of research-oriented roles. 
 
Based in The Innovation Group’s Denver office, Mike’s work covers a diverse array of scopes, clients, and 
geographies; ranging from full support for an operator’s preliminary gaming license bid to an Asian government, to a 
feasibility study for a hotel expansion in Southern California. While Mike has worked with both domestic and 
international clients, he maintains a focus on the Asian-Pacific markets. 



Corey Nyman – Director of Operations, The Nyman Group, Ltd. 
A veteran of the restaurant and hospitality industries, Corey has held numerous senior roles in venues throughout the 
U.S. Currently, he serves as Director of Operations for The Nyman Group, a hospitality consulting firm started by his 
father, Robert Nyman. In this role, Corey contributes to the development of new hospitality projects.  
 
 

Corey has been profiled, quoted and featured in such publications as Restaurants & Institutions, Nation’s Restaurant 
News, Washington Business Journal, The Washington Post, Washington Life Magazine, Las Vegas Magazine, the Las 
Vegas Weekly, VEGAS Magazine, The Arizona Republic, Food Arts, and numerous online publications. Corey is a 
graduate of the University of Denver with majors in business administration and hotel, restaurant, and tourism 
management. He has received numerous awards and accolades including being recognized as an Emerging 
Leaders of Gaming “40 under 40” member.  

Dana Takrudtong – Vice President of Sales & Marketing, GAN 
Dana is the Vice President of Sales and Marketing for GAN. She has spent the last four years in the iGaming industry, 
currently leading sales efforts of GAN's portfolio of real money gaming and Simulated Gaming enterprise solutions. 
Dana has worked with both corporate and Tribal operators and regulators of various scales, educating the market 
on the values of a comprehensive iGaming strategy, inclusive of engaging players with social gaming options today 
and preparing for real money gaming on-property or in-jurisdiction. Dana also leads GAN's North American B2B 
marketing efforts. 
 
Prior to her tenure with GAN, Dana spent time with WMS in their brick and mortar sales division and Williams 
Interactive as the National Account Manager.  

Panelists 



Video: Geoff Freeman Discusses G2E 
 
We will now play a short video.  If you experience A/V 
issues, please go to http://goo.gl/XwrZDd to follow along. 
 
 

 

http://goo.gl/XwrZDd


Panelist Questions 



What are you most excited to see on 
the show floor? 
What are you most interested in learning about 
during the conference? 



What sessions or speakers are you 
most excited to see this year? 



How do you balance all of the 
simultaneous events, panels, and 
meetings? 



What are the best networking events at 
G2E? 



What is your best advice for creating 
valuable connections with senior and 
executive level industry figures who are 
attending G2E? 



How do you prepare for G2E in the days 
and weeks leading up to the event? 



After G2E ends, what actions do you 
take to recover, reflect, and ensure that 
you get the most out of the information 
you learned and the connections you 
made? 



Audience Q&A 
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